Your ltinerary
November 8 - 12, 2004

November 8 (Mon)

1:30pm - 5:30pm
6:00pm - 7:30pm

November 9 (Tues)
8:00am - 5:30pm
6:30pm - 8:30pm

November 10 (Wed)
7:30am - 8:30am
9:00am - 10:00pm

November 11 (Thurs)
9:00am - 12:00pm

November 12 (Fri)
8:00am

Long Beach, CA
cruise ship terminals
Boarding

Welcome Board
networking reception

Catalina Island, CA
Shore excursions
Sales seminar

Ensenada, Mexico
Sales seminar
Shore excursions

At sea
Sales seminar

Long Beach, CA
Disembark

Los Angeles
Ensenada
Catalina Island

Pacific Ovean

Attoeeriic Ceedan

Selling on the High Seas:

a learning & development event of

Momentous Events~

Because learning & development is fun!

To make your reservations or get more information:

S Momentum

Learning Systems
1 888 201 2200

www.MomentumLearningSystems.com

Selling on the High Seas:
sales seminars
November 8 - 12, 2004

Success is a journey,
not a destination?

\

Ensenada, Mexico

Catalina Island

Your sales team
may think it’s both.



How sales pros dress to
the nines when it’s -9¢

Plan NOW to include Momentous Events'
"Selling On The High Seas" cruise in your
2004 Sales Incentive Program - and
budget some cabins for your Sales Stars!

The Celebrity ECSTASY cruises from LA for
2 ports of call - Catalina Island, CA and
Ensenada in Baja, Mexico!

5-day, 4-night cruise means just one
work week away from the office

Learn & develop in

leading-edge seminars:
Your team will enjoy sales seminars
presented by some of North America's
most prominent Sales Trainers!

After
digesting
sales
seminars,
your team
will be
eating the
competition
for lunch.

Plan your pre-call strategies . . . Ten go propec‘ring.

It's important that your sales pros find the
fime and right environment to absorb
their daily training. And they’ll find the
end-of-year recharge refreshing!

During the day, they’ll explore Catalina
Island (off California’s coast, long
famous for its golden beaches and silver
screen history, it is still a favorite
hideaway for movie stars and other
Hollywood elite) and Ensenada (home
to Mexico's finest vineyards, "la
bufadora", a sea geyser that spouts salt
water 60 feet high, and birthplace of the
Margarita. Gaze upon gray whales that
winter here, and understand why
Spanish explorers named it "ensenada
de todos santos" - inlet of all the saints.).

After dark, the [k
ECSTASY 17>
sparkles with
excitement,
Feel the
energy in the
friendly casino

Vegas-style Some research links cheesecake
consumption with top sales perfor-

SIhOWS, and mance. (Go ahead: it's only 795

lively lounge.  caiories)

On deck, savor romance as the sky’s
sextillion scintillating stars speak silently.

Network comfortably
across industry and nation:

They can start off right with our "Welcome
Aboard" reception and networking party.
Armed with e v et =
business % g2t
cards and
collateral,
your sales
pros will
meet 3
people with E==

North and You provide the biorr sales war stories.
Central We’ll provide the matching inferior.
American backgrounds - kaleidoscopic
collections fo make global connections.

Hot sales learning and development
during chilly Novemlber

Recharge time for your hard chargers
Networking in the US, Mexico, and on
the Pacific for global results

Your sales pros will enjoy the
journey and destination of
success!

How do you order
Selling on the High Seas?

Call 1-888-201-2200




